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Imarex – Shipping goes financial

Freight is being commoditised as a financial product 

Imarex is the only regulated marketplace for trading of freight derivatives

Expanding market structure and strong potential for trading growth 

Imarex is centrally placed and has the capacity to lead new development
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The fastest growing shipping market in the world
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Highlights Imarex Q1 ’05

Trading and Financial

• Record number of trades - 1677 (up 226% on Q1 ’04)

• Trade volumes 51 792 Lots (up 15% on Q1 ’04)

• Revenues MNOK 29.675 (up 28.9% on Q1 ’04)

• Earnings (EBT) MNOK 9.104 (MNOK 10.360 in Q1’04)

(MNOK 6.681 IFRS)
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Highlights Imarex Q1 ’05

Strategic and Operational

• Aquired 17% of NOS ASA to further develop clearing for freight

• Listed on Oslo Stock Exchange with broad shareholder base

• Distribution to financial trading markets through cooperation with Carnegie

• Forward curve distribution to financial market through Bloomberg

• Expansion of organsation, infrastructure and product development
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Financial summary Q1 ’05

IFRS

• IFRS – no effect on 2004 financial information

• Main effects on Q1 ’05:

IFRS effect

• Payroll costs + MNOK 2.423 

due to estimated value of 

employee stock options

• Equity + MNOK 18.364 

• Prepared according to management’s current understanding of IFRS
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Financial summary Q1 ’05

•Revenues in 1Q05 increased mainly due to higher trading volumes in the tanker segment. 
•Increased its revenues from information sales compared to same period of the previous year. 
•Underlying freight lower in 1Q05 than in 1Q04, and considerable lower than the peak in 4Q04.
•Clearing cost grows with the higher activity - reflecting increased percentage of cleared trades in line with strategy.
•Payroll and related expenses increased mainly through growth of the organisation in both Oslo and Singapore
•Increased investments and operations of trading and database systems to accommodate for higher activity. 
•Increased its investments in new product development, distribution solutions and customer marketing activities.
•Acquisition of Laycan Solutions increased operating costs by MNOK 1 in Q105. 
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Financial summary Q1 ’05
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Financial summary Q1 ’05
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Trading Statistics Q1 ‘05

• # of transactions - 1677 (95% Tankers 5% Drybulk)

• # Lots - 51 792 (80% Tankers 20% Drybulk)

• Trade value - USD 936,1 mill (68% Tankers 32% Drybulk)

Continued strong trading for tankers

Lower volumes in drybulk market
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Growth in transactions
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Growth trend in volumes
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Tanker market conditions in Q1’05

Market 
• Lower spot and forward rates 

• Sharp drop in prices lowered trading liquidity

• Without direction for most of period

Imarex 

• Relatively strong trading in difficult conditions

• Kept market share in all tanker segments
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Drybulk market conditions in Q1’05

Market
• Weaker spot and forward market
• Reduced volatility
• Large decrease in trading volume

Imarex
• Reduced volumes from OTC market
• Increased marketplace trading, but
• Overall large reduction in trading volumes 
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Developing Imarex further

Launching new contracts Options on TD3 + new futures contracts

and products Introduce new market segments

Expanding trading and Expansion of broker desk

information services Distribution through Bloomberg

Introduce new distribution Trading through Carnegie

to financial market Expand through clearing banks

Invest in more efficient Increased capital and new services

clearing services Faster execution of new clients

Expanding customer Major shipping clients

base in shipping and trading More financial traders
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Growth in membership 2005
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Expanding organisation and infrastructure

• 25 people by end Q105

• 16 brokers in Singapore and Oslo

• Increased resources on customer acquisition and business development

• Improved infrastructure – trading systems and backoffice

• New distribution solutions for Imarex forward curves 



slide 18 5/26/2005

Outlook for 2005

• Short pause in trading growth – but strong underlying prospects

• New competition to market – but Imarex well positioned to race

• Promising prospects to new options market being launched

• Expansion geographically

• Tankers promising outlook for liquidity for balance of 2005

• Dry cargo challenge to create financial market – but large potential

• Strongly positioned for structural changes  – Imarex will lead
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Thank you!

Please complete our 
“Q1 2005 – Presentation Survey”

.. link below
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